Experience the advantages
of working with
an “EXECUTIVE”

INTERNATI ONAL

CANADA

where the experts are™




About Me

25 Year Experienced Broker / Owni

My Mission

« To provide the marketing expertise, network base & personal diligence to meet my
clients' objectives

« To maintain the highest level of professionalism & integrity in the services | provide

« To continue as an industry leader through innovation and teamwork, with a
commitment to excellence in customer service!

My Qualifications

« Real Estate license, 1987

« Real Estate Broker lincense, 1992

« Re/Max Hall of Fame Member, 1999

« Market Value Appraiser, 1995 (MVA)

« Seniors Real Estate Specialist, 1996 (SRES)

« Accredited Buyer Represenative, 1997 (ABR)

« Certified Commercial Investment Member, 1996 (CCIM)

« Canadian Employee Relocation Council Member, 1999 (CERC)

MEMBERSHIPS

ROTARY CLUB

TORONTO REAL ESTATE BOARD
ONTARIO REAL ESTATE BOARD
CANADIAN REAL ESTATE ASSOCIATION

Vik Krikorian

Broker of Record / Owner

EXPERTS Inc.

515 Consumers Rd. Unit 208
Toronto, ON M2J 472
Office: 416-444-7755 Ext. 30
Cell: 416-822-0706
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EXECUTIVES

CANADA

where the experts are~




Client Testimonials

"We appreciate all the hard work you have put into helping us locate ou
dream home and you are without a doubt the most honest and professic
real estate agent we have ever met. Your integrity goes far beyond a sir
home sale in all of your actions".
-M. McGregor, Toronto, Ontario

"This is the eighth home | have purchased and sold and | have worke
with a variety of agents. Without a doubt you have been the most hor
and professional real estate agent | have met. Your consistent high e
level, patience, and intelligent advice helped me throughout the sales
process and | will strongly recommend you to others".
-J. Heaps, Markham, Ontario

"Thank you for all of your help. You are the real
estate agent we wish we had met years ago. Wi
your help, we were confident that our home wou
sell for the terms, conditions and price we were

looking for. You kept us current to the market EEEEE————
conditions and provided us up-to-date viewing m‘
results and helped us negotiate a great price. ‘

Honesty is rare in salespeople and real estate X
agents. However, your honesty is genuine and v w v
appreciated your frankness, even if it was not wi
we wanted to hear at the time.

When buying our new home, we appreciated all
your help in educating us with the current marke
conditions. We feel we found a great home, with

best location in the best neighborhood, for the p INTERNATIONAL

we wanted to pay. Where the Experts are™
Your help was invaluable and we were extremel

happy with your advice you provided. We look : . .
forward to future business with you". VI k Krl korlan
-Glen & Tracey Hammond, Toronto, Ontario Broker of Record / Owner

416-444-7755
416-822-0706




Questions To The Seller

1. When was the last time you were involved in the Sale or Purchase of a
property?

2. Is there anything about the Sale of your home that makes you
concerned?

Five Questions To Consider

Before Choosing Your Realtor

1. Why Vik Krikorian?
2. Why REALTY EXECUTIVES EXPERTS?

3. What will VIK and REALTY EXECUTIVES do to get the maximum
selling price?

4. How competitive are your commissions fees?

5. What's my house worth in today's Market?

Let's discuss the answers to these questions
together

to determine the best action plan for you!

Vik Krikorian
= Offlce 416-444-7755 Ext 3| a
Vik@RexToronto.com



According to the Toronto Real Estate Board
(TREB):

Only 70% of listings sell and 30% Expire without selling; They then get
re-listed with a different price and/or Agent

——>  Over 90% of my listings sell the 1st time listed

On the average, a listing takes 30 days to sell in Toronto & GTA
——> My listings usually sell within 14 days

Sold prices over the years are usually less than 96% of asking price
——> My listings average over 99% of asking price

The average agent has less than 5 years experience, sells less than
3 properties per year and has no real estate designations.

| have been a licensed full-time Realtor selling since 1 987

« | have personally sold over 1000 homes

« | have 25 years experience in Real Estate

| have owned & operated a Real Estate Brokerage for5y ears
« | have 6 current real estate designations

« | consistently exceed all TREB averages

And | Will Exceed All Your Expectations!



REALTY EXECUTIVES INTERNATIONAL's

broad reach and global community network enables me to access buyers from around
the world, network with other Executives and their clients and refer Buyers & Sellers



REALTY EXECUTIVES
Executives

REALTY EXECUTIVES INTERNATIONAL

Vik Krikorian
Office: 416-444-7755 Ext 3l

Vik@RexToronto.com



The Highest-Price in a Timely-Manner

Price: Appraisal, by Comparative Market Analysis

Preparation: What to repair, clean, re-arrange, replace or store

Marketing: List on MLS and all internet portals; see customized Action-Plan
Showings: Coordinate Buyers' appointments & answer all their questions
Offers: Explain the 5 most important points in Offers

Negotiation: Explore different strategies and all your options

Conditions:  Buyer's Financing, Inspection, Status Certificate

Once your property is Sold - Firm & Unconditional

Copies to: Lawyers, Mortgage & Insurance brokers
Visits: Co-ordinate buyers' visitation before Closing Date

Closing Date: Keys and Monies are exchanged at the Lawyer's office

In the last 25 years, | have successfully worked with
over 1000 families to buy & sell their homes

Vik Krikorian
Office: 416-444-7755 Ext 3l

Vik@RexToronto.comnr



| Will do the following with your best interests in mind:

1. Submit your home on the Multiple Listing Service (MLS). This makes
your home available to a network of 35,000 agents & to their Buyers.

2. Internet marketing
» Realty Executives website www.RealtyExecutives.com
» My own website www.ListMyHouse.info www.TorontoPrices.com
» MLS website for the public www.Realtor.ca

3. Develop the list of Features & Benefits of your home
(Feature Sheets) to be displayed in your house for potential buyers

4. Direct mail campaign to my 700 Past-Clients

5. Direct mail campaign targeting your neighbours in case they
have a friend, relative or colleague waiting to buy on your street

6. Direct marketing to top agents & to all brokerages in the area
7. Newspaper advertising

8. E-Mail marketing to my extensive e-mail address list of thousands
of contacts

9. Hold a Public and Agents Open-House if appropriate



10. Respond to all newspaper ads, “For-Sale” sign calls, internet
and email inquiries & show the property to qualified Buyers

11. Gather feedback from all showings & then share the information
with you to affect changes to maximize your listing's potential

12. Update you on changes in the real estate market & in interest rates

13. Update you on other home sales & new listings in the area which
may have an impact on your listing price

14. Suggest, advise & update you throughout the process on any
changes you may choose to make your property more desireable

15. Handle your buyer's inquiries & keep you informed of their
mortgage, home inspection & Closing procedures after the sale

16. Help you in negotiating the best possible price & t erms

Rest assured that:

1. No one will work as hard as me and

2. | will always tell you the truth

Vik Krikorian
Office: 416-444-7755 Ext 3l

Vik@RexToronto.com



1. Presenting the Offer:
When | have an Offer, | will review each of the terms & conditions with you,
to ensure your complete understanding and satisfaction

2. Five (5) pertinent pieces of information on an Offer:
a) Price

b) Deposit

c) Conditions

d) Inclusions & exclusions of chattels

e) Closing date

3. Three (3) options to consider:

a) Accept the Offer without changes

b) Make a counter Offer

c) Reject the Offer & turn the Buyer away for any reason

4. Satisfying the Terms & Conditions in the Offer:
Removal of Conditions and satisfying the Terms in the Offer:
financing, inspection, survey or condo Status-Cert, re-visitation, etc.

5. My responsibilities:

a) To work with your bank, lawyer, etc. to ensure a timely and highly
satisying "Closing"

b) Above and beyond, to be available to answer any of your questions
both during the process and afterwards

| want this to be a Positive-Experience for you!



With my expertise and experience in negotiation, | will:

1. Assess the degree of interest the Buyer has in your property

2. Assess the financial resources & limits the Buyer will be bringing to the table
3. Determine areas where there may be some “give-and-take”

4. Do not lose the Buyer, keep the negotiations moving & on track

5. Build a WIN-WIN situation in order to succeed and to maximize the value of
your home and at the same time to meet the Buyer's need.

| am:

* Highly qualified and experienced as a negotiator
 Objective, professional and focused during negotiations
» Extremely knowledgeable about market values and trends

* In sync with the needs & limits of both the Buyer and Seller

Select your Agent based on his/her
« Experience, Training & Skills
« Marketing Action Plan
« Success Track Record
And most importantly:

Exceptional and Extraordinary Negotiation Skills

Vik Krikorian
Office: 416-444-7755 Ext 3l

Vik@RexToronto.com



so That Yo

« | will show you a range of prices paid for similar houses in your area
« Based on sold pices, we can decide on a competitive asking price

« The asking price determines the amount of potential interest &
activity on your property

« Interest & activity determines your selling price & length of time to sell

The market, NOT the asking price, Is what
determines the final selling price

Benefits to Pricing at Current Market Value

1. Exposure to more qualified Buyers who are looking in your area

2. Increased number of agents making a concerted effort to show their potential
buyers your property

3. Better response from advertising and sign calls resulting in increased
showings by your own Agent

4. Attracts higher offers. When a home is priced properly, buyers are less likely
to offer a low price, out of fear of losing their dream home

5. Timely sale, great price and terms

6. Minimal inconvenience and intrusion in your daily life



"Another agent said it was worth more"
"Our home is nicer than those houses"
"People always offer less than asking"
"We can always come down on price later"
"We have to get that-much out of it"

"We paid more than that for our house"

What Can Increase & Decrease Value?

1. Supply and Demand

Interest rates

. Closing date

Chattels and fixtures

How the property shows

Renovations with quality materials and workmanship

. Asking price: the closer to market value, the higher sold price

® N o O A W N

. Ease of showing the property to potential buyers and their agents

Vik Krikorian
Office: 416-444-7755 Ext 3l

Vik@RexToronto.com



VIK KRIKORIAN and REALTY EXECUTIVESwIll:

« Provide you with names of lawyers, home inspectors mortgage and
insurance brokers to choose from

» Advise you on the removal of all conditions (financing, inspection and/or condo
Status Certificate)

 Advise you on different mortgage types, terms & rates

» Advise you on home, life & mortgage insurance

« Assist you with your lawyer's & insurer's list of information requests
« Provide you information, copies of the offer & listing to all parties

« Help you to find & choose reputable & established movers

 Coordinating the Buyer's appointment for re-visiting your home

We are always there for all your questions & concerns

Only with your complete satisfaction can | guarantee
future business with you and your referrals!






Vik Krikorian

Broker of Record, Owner
Market Value Appraiser
Seniors Real Estate Specialist
Accredited Buyer Representative

Vik@RexToronto.com

www.ListMyHouse.info

www.TorontoPrices.com
Office: 416-444-7755 Ext. 30
Cell: 416-822-0706
Sis Nercessian
416-444-7755 Ext 21

Administrator, Client-Care Manager

Vik Krikorian
Office: 416-444-7755 Ext 3l

Vik@RexToronto.com



